
show up as 2-bedroom houses. And I have 
seen 2 bedroom homes show up as 5 bed-
room homes. The point is that the informa-
tion is just not as accurate as it needs to be.

Buyer beware. Get off  the internet and get 
looking at the homes that may be right for 
you. Seller beware, never trust an online 
valuation of  your home…ever!

The only accurate method for determining 
the correct assessment of  a home you’re 
either buying or selling is to have me fi  nd 
the information for you and for me to do 
a number of  different analysis for you. I 
would do a property analysis, a neighbor-
hood analysis and most important I would 
do this in person, live and only after I had 
viewed your home you were selling or ana-
lyzed the home you wanted to buy. I know 
how to fi  nd all the right numbers—from 
square footage to recent sales to neigh-
borhood fl  uctuations and zoning issues. 
These are the important and critical factors 
in determining true value. Factors that no 
internet site could ever provide.

Don’t bet your buying and selling future on 
a website that pulls numbers from the sky. 
Be smart and allow a true professional to 
help you determine the correct value for 
your home.

Any questions? Give me a call at (360) 692-
6102. I’m very familiar with your neighbor-
hood and will be happy to talk to you about 
selling prices there. You may be surprised 
to fi  nd out what similar homes to yours are 
actually selling for—and how quickly.

Business: 360-692-6102 
Seattle:  206-282-5340 
Cell:  360-620-2690 
mollyells@windermere.com
www.mollyells.com

Associate Broker  
ABR, GRI, e-PRO, CRS 
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W
ow, what a winter! 
In the Northwest, 
we’ve had bone-chill-
ing temperatures 

with more snow than we’ve seen in years. 
The Midwest faced two major barrages of  
ice that blanketed fi  ve states. New England 
started off  the winter with summer-like 
heat while three counties in upstate New 
York have had over 100 (yes, one hundred!) 
inches of  snow.

What does weather have to do with real 
estate? A lot. First of  all, winter is the 
least popular time to move. Kids are in the 
middle of  the school year and buyers tend 
to like to see properties bathed in sunlight 
and greenery, not ice and snow. So taking 
this one factor into account, you can see 
why spring is the biggest time of  year for 
real estate.

But aside from that, the one major effect of  
weather is to put people on “hold”—even 
the ones who were planning on buying or 
selling in the winter. These people may have 
wanted to avoid the busy season by mov-
ing while it’s cold (and maybe fi  nd better 
deals because it’s the slow season). But they 
end up sitting on what I call the “weather 
fence”, waiting for the disastrous effects of  
wild weather to clear. They are, in essence, 
stopped by weather.

To a degree, this happens every year. As 
soon as everything calms down and the 
spring sunshine comes out, there is a sudden 
surge of  activity. This is how it usually goes. 
Add this to the people who were waiting for 
spring anyway, and you can see why spring 
is so busy. 

But this year with its wild winter patterns 
promises to create a larger surge than in re-
cent years. Most of  it will be due to this wild 
winter we’re having. The pent-up demand 
that is building right now will soon burst 
forth like honeybees going after pollen.

Seeing as we live in one of  these areas that 
are experiencing odd weather patterns, you 
may be doing yourself  a favor if  you make 
your buying and selling plans now. Spring is 
just around the corner (less than six weeks 
away!) and we all know it’s more diffi  cult to 
buy or sell when the “fi  eld” becomes too 
crowded.

Watch the weather. Watch what happens. If  
you track the numbers as the days get lon-
ger, you’ll soon see exactly what I’m talking 
about. If  you’re thinking about buying or 
selling, call me today and let’s put a plan to-
gether now—before the “hive” bursts forth.


